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Delivering 3D Thinking

E Barbican

With greater economic and political uncertainty, a
change in risk landscape from emerging risks and
increasing regulatory pressures, clients are demanding
stronger insight from their insurers. Many insurance
companies continue to apply a ‘one size fits all’
approach, rather than understanding their brokers and
clients’ needs; often removing the ‘human’ element in
favour of greater automation.

Barbican Protect (BPL) offers a different approach by
continuing to enhance and develop its expertise within
its chosen industry sectors sharing that knowledge with
its brokers to win more business. The team at BPL
continue to listen and talk to brokers around the UK, to
understand what support and relationship they want.

The success of BPL's proposition, as an MGA, centres on
making a difference to brokers’ businesses along with
delivering sustainable profitability for its carriers.
Barbican Protect operates in a crowded market place
and has three key advantages which sets it apart from
its competitors.
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We have greater depth of insight and understanding
of our brokers’ markets.

Our experienced underwriters are flexible, responsive, and
look to work with brokers to win business. We offer direct
access to our underwriting team to make the time from
initial quote to firm order as speedy as possible.

We have a flexible, agile and dynamic approach to
avoid a ‘one size fits all’ solution.

Our sector specific approach gives us deeper insight and
technical expertise in the areas we operate - translating
into practical, finely tuned cover for our clients, whether
it’s a professional lines policy for an accounting firm, or
a slip and trip policy for a fitness centre.

It also means we are closely aligned with the way
brokers work and able to provide the support they
need to win clients.

We have an absolute dedication to work with our
brokers to secure long-term profitable relationships.

We want to build long-term, productive relationships
with brokers. The more face-to-face time we can
spend with them to understand their client needs,
the more value we can add.
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Making a difference
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1

ACCESS TO AN
EXPERIENCED,
DECISION
MAKING TEAM OF
UNDERWRITERS

2

A DRIVEN
APPROACH TO
HELPING YOU WIN
MORE BUSINESS

3

COMPETITIVELY
PRICED, CLEARLY
STRUCTURED

SOLUTIONS
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4

CLAIMS AND RISK
MANAGEMENT

5

AFOCUSED,
INFORMED
RELATIONSHIP
WITHYOU

We know that timescales can be tight, so we work hard to meet
the speed of response our brokers require from our underwriters
and claims handling team.

Our approach has allowed us to build and maintain strong,
long-lasting broker relationships founded on mutual respect
and trust.
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Target Sectors JE Barbican

« Retail - risks with multi location sites, with Bl
and high footfall implications

« Leisure - visitor attract sites to active leisure

« Manufacturing - industrial engineering risks
which produce a product

« Logistics - transportation, warehousing and haulage
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Property & Package Proposition J Barbican

Target UK companies displaying the following characteristics:
« Premises based risks
« Turnover between £1m and £250m

» Policyholders that are committed to understanding and managing
risks inherent within their business operations

« MD/BI capacity £30m - any one fire risk
« EL & PL/Prods capacity £10m

» Risk Management Services

« Work exclusively on all opportunities
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What can Barbican Protect offer?
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What makes Barbican Protect different?

We go the extra mile to give brokers the opportunity to win
clients - sharing sector trends and insight to understand
clientissues. We maintain a dynamic and agile underwriting
attitude to ensure clients receive the best possible solution.

Sector-specific, not product-driven

Our focus on sectors rather than products means our
solutions are more closely aligned with the needs of
your clients.

For each specific sector, we offer a range of policy types,
spanning traditional lines such as property, casualty,
professional and financial lines, marine, as well as
specialist products including cyber.
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Local, face-to-face support

Our underwriters are where they need to be - in the regions where
our brokers and clients are. We meet regularly with brokers on-site
to ensure we can respond to clients’ needs as quickly as possible.

From our central operations hub in Manchester we provide:

1

UNDERWRITING
AND BUSINESS
DEVELOPMENT
SERVICES

2

COMPREHENSIVE
CLAIMS HANDLING
SUPPORT

3

RISK
MANAGEMENT
SERVICES

4

FULL
ADMINISTRATION
SUPPORT

Our claims and risk management services are an integral
part of what we offer. We precisely tailor these services to
the particular requirements of each client.
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Property & Package Underwriting Team JER Barbican

London

David Burridge
Telephone 0207082 1877
Email david.burridge@barbicanprotect.com

James John
Telephone 0207082 1864
Email james.john@barbicanprotect.com

Radhika Patel
Telephone 0207082 1875
Email radhika.patel@barbicanprotect.com

Manchester

Martyn Bleakley
Telephone 01612356553
Email martyn.bleakley@barbicanprotect.com

Richard Smith
Telephone 01612356554
Email richard.smith@barbicanprotect.com

| barbicanprotect.com Page 7




